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JONATHAN CROWELL, Individually and
On Behalf of All Others Similarly Situated,

Plaintiff,

V.

MANNATECH, INC. and SAMUEL L.
CASTER,
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CLASS ACTION COMPLAINT
FOR VIOLATIONS OF FEDERAL
SECURITIES LAWS

JURY TRIAL DEMANDED

Plaintiff Jonathan Crowell (“Plaintiff”), individually and on behalf of all other persons

similarly situated, by his undersigned attorneys, for his complaint against defendants, alleges the

following based upon personal knowledge as to Plaintiff and his own acts, and on information

and belief as to all other matters, based upon, inter alia, the investigation conducted by and

through Plaintiff’s attorneys, which included, among other things, a review of the defendants’

public documents, public announcements made by defendants, United States Securities and

Exchange Commission (“SEC”) filings, wire and press releases published by and regarding

Mannatech, Inc. (“Mannatech” or the “Company”) and information readily obtainable on the

Internet. Plaintiff believes that substantial evidentiary support will exist for the allegations set

forth herein after a reasonable opportunity for discovery.

SUMMARY OF ACTION

1. This is a securities class action on behalf of public investors who purchased the



securities of Mannatech between August 10, 2004 and May 8, 2005, inclusive (the “Class
Period”), against Mannatech and certain of its executive officers for violations of the Securities
Exchange Act of 1934 (the “1934 Act”).

2, Defendaﬁt Mannatech, Inc. operates in the field of “glyconutrients” and designs
and develops proprietary nutritional supplements, topical products and weight-management
products sold primarily through a network-marketing system -- commonly known as “multilevel
marketing.”

3. Defendant Samuel Caster (“Caster”) is one of Mannatech’s founders and during
the Class Period served as the Company’s Chairman and Chief Executive Officer. According to a
May 9, 2005, article published by Barron’s, Defendant Caster previously headed Eagle Shield, a
Texas-based multilevel marketing compan“y. According to Barron’s, in 1988 Eagle Shield and
Caster agreed to a permanent injunction concerning misleading claims made about the company’s
Radiant Barrier home-insulation product. Moreover, in 1991 in response to an action filed by the
Texas Attorney General, Caster and his company agreed to the entry of a judgment against them
and admitted that another product, an electronic pest control device, simply did not work as
represented.

4, Mannatech products are subject to the provisions of a variety of state and federal
statutes and regulations, including the Federal Food, Drug and Cosmetic Act and the Dictary

Supplement Health and Education Act of 1994, which states in part that dietary supplements



“may not claim to diagnose, mitigate, treat, cure, or prevent a specific disease or class of
diseases.” 21 U.S.C. 343(r). Mannatech acknowledges in its 2004 Form 10-K that “[a] majority
of Mannatech’s products are considered dietary supplements as outlined in the Federal Food,
Drug and Cosmetic Act.”

5. Mannatech’s multilevel marketing structure comprises purportedly independent
sales associates and members. Mannatech associates who recruit other sales associates are able to
earn income from their own sales of Mannatech products and also receive a percentage of the
income resulting from the sales of the associates’ “downline” organization of recruits.

6. Certain Mannatech associates operate and maintain their own websites which
offer Mannatech products for sale and commonly include, among other things, articles and
supportive research concerning glyconutrients, user testimonials, media reports about Mannatech
and glyconutrients, links to the Company’s corporate website, and information about how to
become a Mannatech associate.

7. During the Class Period, defendants made materially false and misleading
statements concerning the Company’s business and operations. Specifically, Mannatech failed to
adequately supervise and/or monitor the conduct of its associates, including those who maintain
websites that prominently display misleading testimonials and/or falsely suggest that Mannatech
products are effective in the treatment and prevention of specific diseases including cancer,

diabetes and multiple sclerosis, among others. These false and misleading claims violate the



Dietary Supplement Health and Education Act, as well as Mannatech’s own Policies &
Procedures for associates.

8. Unbeknownst to public investors, the true facts, which defendants knew and/or
recklessly disregarded and failed to disclose to the investing public during the Class Period,
included: (i) that the Company’s internal controls were inadequate, and failed in several key
aspects, resulting in inadequate monitoring and supervision of the Company’s associates; (ii) as a
consequence of defendants” failure to supervise, Mannatech associates made false and unfounded
claims concerning the efficacy and health benefits of the Company’s products; and (iii) as a resul,
defendants’ statements with respect to Mannatech’s operations, performance and prospects were
lacking in any reasonable basis when made. As a result of the defendants’ materially false and
misleading statements concerning the efficacy of Mannatech products, Mannatech’s stock price
traded at inflated levels during the Class Period.

5. On May 9, 2005, the Barron's article revealed the misleading nature of the claims
made on certain Mannatech associates’ websites. This new shocked the market, causing the price
of Mannatech shares to plummet more than 26 percent in one day, thereby damaging investors.
The next day, May 10, 2005, Mannatech shares fell an additional 19 percent as a result of this

News.



JURISDICTION AND VENUE

6. The claims asserted arise under "10(b) and 20(a) of the Securities Exchange Act of
1934 (the “Exchange Act” or the “1934 Act”). Jurisdiction is conferred by '27 of the 1934 Act.
Venue is proper pursuant to '27 of the 1934 Act as defendant Mannatech and/or the individual
defendant conduct business in and the wrongful conduct took place in this District.

7. In connection with the acts, conduct and other wrongs alleged in this complaint,
defendants, directly or indirectly, used the means and instrumentalities of interstate commerce,
including, but not limited to, the United States mails, interstate telephone communications and the
facilities of the national securities exchange.

PARTIES

8. Plaintiff Jonathan Crowell purchased Mannatech publicly traded securities as
detailed in the attached Certification and was damaged thereby.

9. Defendant Mannatech designs and develops proprietary nutritional supplements,
topical products, and weight-management products. Operating in the field of “glyconutrients,”
Mannatech’s products purportedly are designed to support, among other things, cell-to-cell
communication, the immune system, the endocrine system, healthy skin, and optimal health. The
Company primarily sells its products through a network-marketing system comprising
independent associates and members in the United States, Canada, Australia, the United Kingdom,

Japan, New Zealand and the Republic of Korea.



10.  Defendant Samuel L. Caster is a co-founder of Mannatech and, at all times relevant
hereto, was Chairman and Chief Executive Officer and a member of the Company’s Science
Committee.

I1.  Defendant Caster is sometimes referred to herein as the ‘Individual Defendant.”

12. Because of the Individual Defendant’s positions with the Company, he had access
to the adverse undisclosed information about Mannatech’s business, operations, products,
operational trends, financial statements, markets and present and future business prospects via
access to internal corporate documents (including the Company’s operating plans, budgets and
forecasts and reports of actual operations compared thereto), conversations and connections with
other corporate officers and employees, attendance at management and Board of Directors
meetings and committees thereof and via reports and other information provided to him in
connection therewith.

13, The Individual Defendant, by virtue of his high-level positions with the Company,
directly participated in the management of the Company, was directly involved in the day-to-day
operations of the Company at the highest levels and was privy to confidential proprietary
information concerning the Company and its business, operations, products, growth, financial
statements, and financial condition, as alleged herein. Said defendant was involved in drafting,
producing, reviewing and/or disseminating the false and misleading statements and information

alleged herein, was aware, or recklessly disregarded, that the false and misleading statements were



being issued regarding the Company, and approved or ratified these statements, in violation of the
federal securities laws.

14. As an officer and controlling person of a publicly-held company whose securities
were, and are, registered with the SEC pursuant to the Exchange Act, and traded on the Nasdaq
National Market (“Nasdaq™), and governed by the provisions of the federal securities laws, the
Individual Defendant had a duty to disseminate promptly, accurate and truthful information with
respect to the Company’s financial condition and performance, growth, operations, financial
statements, business, products, markets, management, earnings and present and future business
prospects, and to correct any previously issued statements that had become materially misleading
or untrue, so that the market price of the Company’s publicly traded securities would be based
upon truthful and accurate information. The Individual Defendant’s misrepresentations and
omissions during the Class Period violated these specific requirements and obligations.

15. The Individual Defendant participated in the drafting, preparation, and/or approval
of the various public and shareholder and investor reports and other communications complained
of herein and was aware of, or recklessly disregarded, the misstatements contained therein and
omissions therefrom, and was aware of their materially false and misleading nature. Because of his
Board membership and/or executive and managerial positions with Mannatech, the Individual
Defendant had access to the adverse undisclosed information about Mannatech’s business

operations as particularized herein and knew (or recklessly disregarded) that these adverse facts



rendered the positive representations made by or about Mannatech and its business issued or
adopted by the Company materially false and misleading.

16.  The Individual Defendant, because of his positions of control and authority as an
officer and director of the Company, was able to and did control the content of the various SEC
filings, press releases and other public statements pertaining to the Company during the Class
Period. The Individual Defendant was provided with copies of the documents alleged herein to be
misleading prior to or shortly after their issuance and/or had the ability and/or opportunity to
prevent their issuance or cause them to be corrected. Accordingly, the Individual Defendant is
responsible for the accuracy of the public reports and releases detailed herein and is therefore
primarily liable for the representations contained therein.

17. The Individual Defendant is liable as a participant in a fraudulent scheme and
course of business that operated as a fraud or deceit on purchasers of Mannatech securities by
disseminating materially false and misleading statements and/or concealing material adverse facts.
The scheme: (i) deceived the investing public regarding Mannatech’s business, operations,
management and the intrinsic value of Mannatech securities; and (iii) caused plaintiff and other
members of the Class to purchase Mannatech securities at artificially inflated prices.

CLASS ACTION ALLEGATIONS
18.  Plaintiff brings this action as a class action pursuant to Federal Rule of Civil

Procedure 23(a) and (b)(3) on behalf of a Class, consisting of all those who purchased or otherwisc



acquired the common stock of Mannatech between August 10, 2004 and March 9, 2005, inclusive
(the “Class Period”) and who were damaged thereby. Excluded from the Class are defendants, the
officers and directors of the Company, at all relevant times, members of their immediate families
and their legal representatives, heirs, successors or assigns and any entity in which defendants
have or had a controlling interest.

19. The members of the Class are so numerous that joinder of all members is imprac-
ticable. Throughout the Class Period, Mannatech’s common stock was actively traded on the
Nasdag. While the exact number of Class members is unknown to Plaintiff at this time and can
only be ascertained through appropriate discovery, Plaintiff believes that there are hundreds or
thousands of members in the proposed Class. Record owners and other members of the Class
may be identified from records maintained by Mannatech or its transfer agent and may be notified
of the pendency of this action by mail, using the form of notice similar to that customarily used in
securities class actions.

20.  Plaintiff’s claims are typical of the claims of the members of the Class as all
members of the Class are similarly affected by defendants’ wrongful conduct in violation of federal
law that is complained of herein.

21.  Plaintiff will fairly and adequately protect the interests of the members of the Class

and has retained counsel competent and experienced in class and securities litigation.



22, Common questions of law and fact exist as to all members of the Class and
predominate over any questions solely affecting individual members of the Class. Among the
questions of law and fact common to the Class are:

(a) whether the federal securities laws were violated by defendants’ acts as
alleged herein;

(b)  whether statements made by defendants to the investing public during the
Class Period misrepresented material facts about the business, operations and management of
Mannatech; and

(c) to what extent the members of the Class have sustained damages and the
proper measure of damages.

(d) A class action is superior to all other available methods for the fair and
efficient adjudication of this controversy since joinder of all members is impracticable. Further-
more, as the damages suffered by individual Class members may be relatively small, the expense
and burden of individual litigation make it impossible for members of the Class to individually
redress the wrongs done to them. There will be no difficulty in the management of this action as a

class action.
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SUBSTANTIVE ALLEGATIONS
Background

23.  Mannatech, Inc. operates in the field of “glyconutrients™ and designs and develops
proprietary nutritional supplements, topical products and weight-management products based on
the belief that specific carbohydrates, antioxidants, and other nutrients not typically found in
sufficient quantities in modern diets, are essential to maintain optimal health and wellness.
Specifically, the Company claims that eight sugar molecules play an essential role in cell-to-cell
communication. Mannatech’s flagship product B Ambrotose Complex B is an aloe-vera-based
compound , a key component in all but one of Mannatech’s products, and formulated to provide
the body with certain of these eight sugars. The Company states that its products “are designed to
support cell-to-cell communication, the immune system, the endocrine system, heaithy skin, and
optimal health, as well as nutritional support during beneficial weight loss.”

24, Mannatech products are primarily sold through a network-marketing system
commonly known as “multilevel marketing,” comprising Mannatech’s purportedly independent
sales associates and members. Thus, Mannatech associates are able to earn income from their own
sales of Mannatech products and also receive a percentage of the income resulting from the sales
of the associates’ “downline” organization of recruits,

25. Mannatech’s co-founder and CEQ, defendant Samuel Caster, is a veteran of

multilevel marketing ventures. He previously headed Eagle Shield, another Texas-based multilevel
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marketing company. According to a May 9, 2005, article published by Barron’s, in 1988 in
response to an action filed by the Texas Attorney General, Caster and his company agreed to a
permanent injunction concerning misleading claims made about the development of the company’s
home- insulation product and its ability to lower customers’ utility bills; in 1991, again in
response to an action filed by the Texas Attorney General, Caster admitted that another product
B an electronic pest control device B did not work as represented.

26.  Mannatech claims to actively supervise and monitor its associates’ conduct. For
example, the Company’s S-1 Registration Statement, filed May 13, 1999, in connection with the
Company’s initial public offering, represents that the Company “take[s] an active role in the
management of our associates,” and claims to “seek to restrict the statements and conduct of
associates regarding our business by contractually binding associates to abide by our associate
policies and procedures.” The Form S-1 further states that “Associates are also prohibited from
creating any marketing literature that has not been approved by Mannatech or a qualified attorney.
We also monitor associate websites and Internet conduct on a regular and continuing basis.”
Mannatech Form S-1, filed May 13, 1999, at 47.

27.  Mannatech’s Form S-1 also represents that the Company “ha[s] established, and
enforce[s] as much as possible, a compliance program for disciplining associates who do not
comply with our policies and procedures.” Id. ar 48. Additionally, the Company claims to

routinely monitor its associates conduct: “[OJur compliance and legal departments, in cooperation

12



with our other departments, regularly evaluate associate conduct and the need for new and revised
rule making.” Id

28. Moreover, Mannatech’s 2004 Form 10-K, filed March 31, 2005 with the SEC,
claims that “Mannatech takes an active role in the oversight of its independent associates,” and
that the Company maintains a compliance program to regulate its associates’ sales activities.
Mannatech’s 2004 Form 10-K describes the Company’s disciplinary procedure as follows:

Mannatech’s legal/compliance program also depends on its independent
associates to self-regulate by providing a standardized complaint process. When a
complaint is filed against an independent associate, Mannatech’s legal/compliance
department conducts an investigation of the allegations by obtaining a written
response from the independent associate and witness statements, if applicable.
Depending on the nature of the violation, Mannatech may suspend and/or
terminate the non-compliant associates’ agreement and/or may impose various
sanctions, including written warnings, probation, withholding commissions, and
termination of associate status. Mannatech’s legal/compliance department, in
cooperation with other departments and associates, periodically evaluates the
conduct of its independent associates and the need for new and/or revised policies
and procedures. Mannatech’s legal/compliance program assists in maintaining
high ethical standards among its independent associates, which helps its
independent associates in their sales efforts. Mannatech also sponsors continuing
education to ensure that its independent associates understand and abide by
Mannatech’s associate policies and procedures.

29. In addition to a description of Mannatech’s enforcement of its internal policies,
the 2004 Form 10-K further states that “Mannatech has procedures in place to help ensure that
its independent associates and employees comply with the requirements of DSHEA [the Dictary
Supplement Health and Education Act of 1994], the Food, Drug and Cosmetic Act, and various

other regulations.”

13



29. Mannatech also assists its associates with personalized website development, and
provides Company-approved advertisements and sales materials for associates’ use. In fact, the
Company’s Code of Ethics states that associates are strictly prohibited from using sales materials
which are not Company-approved, with violations of this policy subject to the Company’s
“Compliance Disciplinary Procedure.”

30. Despite these asserted policies and procedures, Mannatech associate websites
include testimonials and claims that allude to the Company and its products, by linking the use of
glyconutrients with the prevention, treatment and cure of various diseases and afflictions
including, but not limited to, cancer, diabetes, arthritis, asthma, hypertension, cerebral palsy,
cystic fibrosis, multiple sclerosis, Tay-Sachs Disease, Down syndrome, hepatitis and others.

31.  For example, a website maintained by Mannatech associate Jenerik Enterprises'
displays a magazine article titled “Back from the Brink,” published. in the April 21, 2001, Las
Vegas Review-Journal. The article describes the experience of Greg Letourneau, identified on the
website as a 44-year-old man diagnosed with Toxic Shock Syndrome who was near death until his
doctors administered glyconutrients. The article describes Letourneau’s iliness and subsequent
“remarkable” recovery, stating in part as follows:

The illness is caused by the same bacteria that causes strep throat. If a strep

infection isn’t treated in a timely fashion, it can, as in Letourneau’s case, infect the
blood causing TSS.

lwww jenerik.com
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A little more than a day after being admitted to the hospital, Letourneau’s arms

and legs were blue and cold and had no pulses, which meant they weren’t receiving
blood flow.

Schlachter worked to keep Letourneau alive as his temperature soared to 107
degrees and his blood pressure plummeted to dangerously low readings.

“In my experience, when patients get to that point they don't survive,”
Schlachter said. “I looked at all the evidence and said, ‘This patient is
going to die.” There was basically no hope. He was maxed out on every med
we could give him.”

Stenberg sat by her brother’s side through the whole ordeal waiting for doctors to
help him. But nine other doctors consulted with Schlachter and all gave up hope
for his recovery.

“The doctor came in and said, ‘If you've got family you'd better get them,”
Stenberg said, fresh tears running down her face. Stenberg called a priest to give
her brother last rites. “Ten doctors came to me and said he was going to die. I said,
‘He can’t die, he’s only 44. Please do something.” ”

Luckily, Schlachter had an ace up his sleeve, something he could try but not make
any promises about: glyconutrition.

Six hours after administering the first dose of glyconutrition, the color
began to return to Letourneau’s limbs. It was several days before his life
was out of danger and seven weeks before he was released from the
hospital, but his recovery has amazed Schlachter, who plans to write a
journal article about the case.

“I’ve never seen it before, let alone heard of it,” Schlachter said. “The whole thing
is remarkable.”

Looking at Letourneau now, with his athletic frame, tanned skin and overall
appearance of good health and vitality, it’s hard to believe he was all but dead six

months ago.
* ok ok

[Emophasis added.]

15



32, Another Mannatech associate website, GlycoStory.com, also displays
Letourneau’s story as well as an audio link to another testimonial concerning a lifelong allergy
suffer who was “essentially allergy free” after only three months of glyconutrient therapy.
Although Mannatech products are not mentioned by name on the GlycoStory website, the
website’s “Products” link sends online visitors to GlycoScience.org, a website maintained by
defendant Mannatech.

33. Similarly, the website for GlycoLife Neutraceuticals® offers only Mannatech
products for sale and provides testimonials concerning sufferers of cancer, multiple sclerosis and
other debilitating and potentially life-threatening diseases purportedly remedied through
glyconutrient use. The GlycoLife Neutraceuticals website also provides links to Mannatech’s
GlycoScience.org website and to GlycoStory.com. The following testimonials appearing on the
GlycoLife Neutraceuticals website also appear in various forms on other Mannatech associates’
websites, featuring these same patients:

Michelle Des'rochers

‘Two years ago Michelle was a typical 10-year-old child with Down syndrome,

attention deficit, always sick and hospitalized many times due to severe asthma

attacks. Her life consisted of the nebulizer, antibiotics and steroids. That daily

medical regime is no longer a part of her life since her parents, Barbara

and Jacques, began giving her the glyconutritional product from
Mannatech. ...

Zwww.glycolife.com
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Today, Michelle is a typical “middle school pre-teen.” She participates in P.E.
(even on windy, hi-pollen days), is an honor student, and hasn’t had an asthma
attack for over a year and a half.

“[W]e and others have noticed that the facial features associated with Down
syndrome have become less pronounced, a side benefit we didn’t expect.”
[Emphasis added.]

Garleen Cooper

Cancer took the lives of her loved ones, and it seemed as if Garleen’s skin cancer
was going to kill her too. A picture is worth a thousand words when you see
how Glyconutrients gave this woman her life back. The skin cancer has
disappeared and Garleen’s self image has improved at least a million percent!
Everyone can benefit from this breakthrough technology. Start today and plan to
be healthy for life! [Emphasis added.]

Jaclyn

Shortly after being married, Jaclyn was faced with the greatest challenge of her life.
The excitement of being a newlywed was soon drowned out by the confinement to
a wheelchair. Jaclyn’s [Multiple Sclerosis] had beaten her, at least for the time
being. A friend introduced her to Glyconutrients, so Jaclyn agreed to give
them a try. To everyone’s amazement, Jaclyn became the fastest response
to Glyconutrients of anyone who has tried them with MS. The restoration
of health usually takes several months with such a debilitating condition.
For Jaclyn, within two weeks she was walking again. Truly a miracle!

[Emphasis added.]

False And Misleading Statements Issued During The Class Period

34.  The Class Period begins on August 10, 2004, On that day, Mannatech issued a
press release announcing the Company’s financial results for the second quarter ended June 30,
2004. The press release, titled “Mannatech Announces Record Quarterly Sales, Net Income and

E.P.S.,” stated, in pertinent part, as follows:
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COPPELL, Texas—-(BUSINESS WIRE)--Aug. 10, 2004 Mannatech, Incorporated
(Nasdaq:MTEX) today announced record sales and net income for its second
quarter ended June 30, 2004. For the three months ended June 30, 2004, net sales
reached $74.3 million, which was an increase of 59.8% from $46.5 million for the
same period in 2003 and net income increased by 376.1% to $5.6 million or $0.20
earnings per share (diluted), as compared to $1.2 million or $0.04 earnings per
share (diluted) for the same period in 2003. For the first six months of 2004, net
sales increased by 52.5% to reach $132.7 million and net income increased to $8.7
million, or $0.32 earnings per share (diluted), compared to sales of $87.0 million
and net income of $2.6 million, or $0.10 earnings per share (diluted) for the same
period in 2003. ...

¥ %k %

Commenting on the results, Mannatech Chairman and CEQ Sam Caster said,
“Our record performance, with sales growth of 59.8% and net income increasing
376.1%, is a testament to Mannatech’s products, our Associates and the future of
the Company. Along with this tremendous growth in our current markets, we are
excited about introducing Mannatech products to South Korea when we plan to
open for business in September 2004. Another sign of our strong trend is our
increase in pack sales, which increased by 101.8% in the second quarter of 2004 as
compared to 2003. Pack sales, which are regarded as a leading indicator for
Mannatech, include signups, renewals, and upgrades, and our higher priced pack
choices include various product selections as well as sales materials. New
Associates are joining our company at a record rate, and we look forward to
adding South Korea to our family of markets.”

35. That same day, August 10, 2004, Mannatech’s financial results for the second
quarter of 2004, the period ending June 30, 2004, were repeated in the Company’s Form 10-Q
filed with the SEC and signed by defendant Caster.

36. On November 9, 2004, Mannatech issued a press release announcing the

Company’s financial results for the third quarter ended September 30, 2004. The press release,
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titled “Mannatech, Inc. Announces Record Quarterly Sales & Earnings,” stated, in pertinent part,
as follows:

COPPELL, Texas--(BUSINESS WIRE)--Nov. 9, 2004

Mannatech, Incorporated (Nasdaq:MTEX) today announced record sales and
earnings for its third quarter ended September 30, 2004 as compared to the same
period in 2003. For the three month period ended September 30, 2004, sales
reached $77.6 million, a new quarterly sales record for Mannatech, which was an
increase of $27.8 million, or 56.1%, as compared to the prior year, Net income
rose to $6.8 million, which more than doubled versus the same period in 2003. Net
income as a percentage of net sales increased to 8.8% of net sales as compared to
5.8% for the same period in 2003. Earnings per share (diluted) for the third quarter
of 2004 increased to $0.25 per share, which was an increase of 127.3% as
compared to the prior year.

Sales for the nine months ended September 30, 2004 were $210.2 million, up
53.8% versus 2003. Net Income reached $15.5 million, which was an increase of
$10.0 million or 183.4% over last year, while earnings per share (diluted) for the
nine months ended September 30, 2004 was $0.57, again of 171.4% as compared
to the same period in 2003.

The third quarter results represented a new quarterly record and marks
Mannatech’s eighth consecutive quarter of successive sales increases, during
which time sales have more than doubled. ...

* % %

Sam Caster, Chairman and CEO of Mannatech, commented on the records
setting results. “We have seen our business grow rapidly and successfully for the
past eight quarters, through the tremendous labors of our Associates around the
world in concert with the highly focused and motivated activities of our corporate
staff. We have also seen our sales double since the string of successive quarterly
increases began in the fourth quarter of 2002. This strong trend is rewarding to us,
and yet we believe that we have just begun to realize the potential of the products
Mannatech brings to the world. We intend to continue our growth into new
markets around the globe, and we welcome into the Mannatech family the
Associates in our newest market in South Korea, which opened in September,
2004.”
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